LIFE &h
LEGACY

FOR JCAMP 180

As my ancestors planted for me,
so do I plant for those who come
after me.
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First look at Marleting and
Stewardship
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Why are you here!

Belonging Responsibility Tradition

Obligation personal Growth Spiritual Growth
Justice Community Leadership
Recognition Helping
,1 Pleasure Opportunity
Family Integrity Power
R

Compassion
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A commitment to being Jewish

A desire to live up to the values instilled by
parents and grandparents

To give baclc

To make a difference

To be a part of something larger than ourselves
To be recognized

To feel united with others of similar commitment & values
To commemorate loved ones

To share their good fortune

To support your camp and its mission
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meren’t

#| Reason people don’t give?

% of donors who made a Legacy gift
because they were asked

asked

Surveys and research conducted by National Committee on Planned Giving
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After Lifetime Gift placed into Permanent Endowment
» Gift of cash or assets (Will or Trust)

» Named beneficiary, Retirement Account

» Named beneficiary, Life Insurance Policy

» Another Estate Planning Vehicle (Lifetime income or income for heirs)

Current Gift into Permanent Endowment Fund
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The Legacy Conversation is
focused the donor’s death

NO!

The Legacy Conversation is
offering the donor an
opportunity to do something
significant during their lifetime
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Mortality is top of mind
Increase in making end-of-life plans
Realighment of what’s important in life

Renewed appreciation for camp

Need for endowment clear
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« Legacy conversations taking place over Zoom,
Facetime, phone if can’t physically distance safely

- If hesitant to just pick up the phone — email template
available to send out in advance of calling
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How are you feeling
about having the
legacy conversation!?




LIFE &()

LEGACY
FOR JCAMP 180
The (s) asking for
The at
The
The must be focused on the
Your role is to story

and use that information to encourage a legacy
commitment.
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In your legacy plan, you identified prospective legacy donors...

* Those with connections to you

e Those with certain giving patterns & history

* Those with personal characteristics favoring legacy gifts

* Those who have been impacted by your camp

Begin by creating a list of donors

to reach out to after your board
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Gather information from team members, mutual
friends, and camp records:

» About the donor’s relationship with camp
* Donor’s interests

/l’.’\\

» Family connections
» Affected by COVID?
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Acknowledge unusual time we're in

Establish shared connection with donor
and camp

As we are meeting today’s needs, we are
also planning for our future

Others are participating in new initiative

Will call next week to set time to talk




LIFE &h
LEGACY

FOR JCAMP 180

Smile

T hanl< them for their generosity to the camp

Tell them what you're calling about

Arrange a time to meet/zoom at their convenience
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This is an important conversation about the future of camp,
and it deserves a more in-depth conversation than we can
have right now, do you have time next week?

| am not going to ask you to spend any money now or in the
near future. I’'m calling you because | really think this is
something you would want to be a part of; can we schedule

a time to talk?
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® A script doesn’t worlc for a legacy conversation

* Individualized conversation based on the donor's
interests, values and the difference they want to make

TRl A L |
& b

* Use conversation to understand
what is important to the donor

® Look for ways to aclknowledge,
affirm and agree with what they
are saying...avoid saying ‘“no”’ or “but”
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* Body language and eye contact

that communicates attention

¢ Active listening that communicates

respect and caring

¢ Genuine curiosity that

demonstrates interest

Tom Ahern and Simone |oiaux, Keei Your Donors




Conversation Steps

* Open the conversation

* Uncover their story and

connection to camp
* [nvite them to join you

* Respond

O
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Open the Conversation
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» Create a space of warmth, easy conversation,
honesty...be real!
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What led you to make your first gift to
camp and why!?

What moves you to be such a loyal donor?

What is the most meaningful experience
you have through your association with
camp!

What is it that we do that you would like
to see continue long into the future!?
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whatever you hear — use to :
navigate through the rest of the by
conversation KEEP CALM
AND
to Camp, THANK YOU
not what your camp needs FOR
LISTENING

Only ask about a legacy commitment when
to hear it
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Share:

* Why legacy support is important

* Your emotional connection to the camp

* Why YOU decided to make a legacy commitment
* Short, heartfelt, compelling, and true

If you think it will be motivating
to the donor, explain the
Incentive grant opportunity
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Will you join me in making a legacy commitment
to (Camp name)?

Be quiet and wait...
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A model conversation

Zoom Meeting ID: 341-067-841 Participant ID: 38

n end to end encrypted connection

8 . om0 & . m @

Mute Stop Video Invite  Manage Participants  Share Chat Record
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Be prepared to respond
whatever the donor’s response
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Donor says
(‘No)’
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What might be some objections
you might hear?

How might you respond?




Common Objections EIEFGEA‘%Q

@ FOR JCAMP 180




Common Objections HEF(?A%g

FOR JCAMP 180

Leaving &

it to my
children
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This is
only for —
the

wealthy
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Handwritten thanlc you note

Jot down notes for further cultivation or stewardship

Report bacld to your Legacy Team

~ollow up as agreed




From Letter of Intent to
Formalization

Securing a legacy commitment is a two-step process.

LIFE&& Letter of Intent

LEG ACY By creating my Jewish legacy, liwe confirm my commi
g Jewish organization(s) that have been important to me i
them endure and thrive for future generations.

O /We intend to leave a legacy gift and will formalize my/ It is myfour desire that the f

our gift within months. partner organization(s) ben
[ We have already made my/our legacy plan gift but have not legacy gift:
yet shared this information.

— I/We intend to create a Jewish
™™ | Legacy and will formalize mylour
—— Gift within _(12)_ months.

HOME FHONE

EMAIL My/Our legacy gift in the approximate amount of
(5 or% _ofestate) will befwas

leted through (check one)

gen DATE OGiftinWill or Trust O Cash
O Life Insurance Q3 Other
0 Beneficiary of

SIGN. DATE i Funds

O  To encourage others to make commitments to the future, l/'we permit my/our name to be listed with other
donors. Name as it is to be printed in listing

O /We prefer to remain anonymous at this time.

liwe understand this Letter of Intent is not a legally binding agreement and liwe may amend or modify it at any time.

‘Al
Please return this form to the community partner ¢
above, mail to the Jewish Community of Louisville, 3600 Dutchmans -
Lane, Louisville, KY 40205, to the attention of Jennifer Tuvlin, or email &(M Jewish Community of Louisvile
the completed form to jauvlin@jewishlouisville.org.
Togaher i Lia, Leaming & Leadkrstip
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m Legacy Gift Confirmation
LIFE &

Thank you for your promise to provide for future generations and assure the continuicy of services and
LEGACY programs in the Loutsville Jewish community. We are asking all of our donors to confirm the formalization
of their legacy gifts by completing this form.

1We, of.
NAME TITY STATE
confirm that Iwe have provided for mylour promise to LIFE & LEGACY for the benefit of the following organization(s):

__ Adath Jeshurun ___ Jewish Federation of Louisville LesY

___ Jewish Community Center ___ Jewish Learning Center — Chabad ___ Temple Shalom

___ Jewish Family & Career Sarvices ___ Keneseth lsrasl __ The Tempie
The approximate value of mylour promise willbe § or % of mylour life insurance, retirement or
estate.

I/¥e confirm that liwe have made appropriate formal
to assure that mylour legacy gift will be

accomplished according to mylour wishes. MylOur (O Beneficiary of Retirement Plan Assets (IRA)

commitment is acknowledged within the following

document:* © Beneficary of Life Insurance Policy

O Bequest in Will er Trust

#Please provide a copy of the pertinentpagesto make = 0D
sure that your wishes are met.

DOMNOR SIGNATURE

DOMOR SIGNATURE

OPTIONAL:
MyOur estate plannil is,
MyOur financial planner is:
Other (family meml

I/We have made legal
arrangements for my legacy gift.

e
Contact us 2t 502-469-0660.

JESR LT TR
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Make sure that all
information is readable

annNNNNNNNn)

Donor(s) signature

Encourage them to
consider leaving a
legacy to other

organizations the
value

O

ert r ere ‘
et your loge b Letter of Intent H;F(];EA%S

The Talmud says, “As my ancestors planted for me, so do | plant for those who will come after me”™.

Accordingly, V'We declare my/our commitment to help sustain a vibrant Jewish community for generations to come

Donor Infermation

MName(s): Birthdate:

Address: City: State: _ Zip:

Email: Phone:

I"'We prefer to be contacted: (circle one):  Email Phone Text Postal mail
Commitment

[0 vWe have already committed to a legacy gift and it is legally documented

[] Teday 'We make alour commitment & will legally formalize it within the next months (12 or less)
Donor Signature(s): Date:
Organization Gift Information — Optional
Legacy gifts will be placed inte a permanent Gift in Will or Trust
endowment fund.

Beneficiary of Retirement Plan
Beneficiary of Life Insurance Policy
Cash

Other:

Camp Name Here

The value of my gift will be § or %

Permission to List

I'we permit my/our name to be listed as follows:

1'WWe wish to remain anonymeous at this time,

This commizment does not create a legal obligation and may be modified by the donor(s) at any ime.
Contact Information

PLEASE COMPLETE AND RETURN THIS FORM TO: (name, phone, and email of contact person)

Te encourage others to make commitments to the future,

Formalize gift
within 12 months

<Sommmmmnmnn

Permission to
print name

<asosssssssssssssonenen:
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Insert your logo here Legacy

LIFE & m
Gift Confirmation LEIGACEJ

Make sure that all
information is readable

To benefit future generations, liwe affirm that l/we have made the following legal arrangements for mylour gift.

Dener Information

Name(s): Birthdate:
Address: City: State: Zip:
Donor Signature: Date:
. .
Donor S e Information below this
line is all optional
I'We intend for the following organization to benefit from mylour Legacy gift:
Carmp Narme Hare _
My/Our i is acknowledged within the following d (el s st s )

Gift in Will or Trust {can be percentage, residual, or spedfic amount)
Beneficiary of Retirement Plan, Adr d by:

Beneficiary of Life Insurance Policy, Insurance Company:
Donor Advised Fund

Cash Endowment Gift

Real estate, Personal property, Securities, Specialty asset, Business Interest
Other:

Estate Planning Attorney, Financial Planner/Advisor, Family member, Exceuter, Trustee for my/our gift is:

MName: Phone or Email:
Name: Phone or Email:
Name:

Phone or Email:

PLEASE COMPLETE AND RETURN THIS FORM TO:

name, phone, and email of contact person
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* Gift in Will (Bequest)

Kﬂ%\%ﬁ\ LS

* Percentage of Retirement
Account (401K, IRA, RRSP)

* Percentage of Life Insurance
Policy

Beneficiary

To learn more, contact a professional advisor Designations

(attorney, CPA, financial planner, etc.) or one of the
Jewish Community Foundations in your region of the
country
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Tips for Board Presentation

Share your personal legacy story
Explain legacy initiative

Answer any questions

Assign team to follow up with each
board member individually

Follow Up within two weeks to
make appointment
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Each legacy team member assigned 1-2 donors at a time.

Commit to having at least one legacy conversation a month and to
report back to the team.

Meet monthly as a team.

This pace is sustainable and allows you to truly integrate legacy giving
as part of the fund-raising practices of your camp.
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* Announce legacy initiative THIS PASSOVER, AS WE RECALL
THE STORY OF OUR ANCESTORS. ..

* Create a Legacy Society

* Use Tag Line:

Let’s also write the next chapter.
Be remembered forever by e e e
[camp] with a gift in your JEWISH TOMORROWS?
will, trust, retirement account N
er . . Fhps e = LIFE&)
or life insurance policy “‘*“’ e LEGACY

e

To create your jewish legacy contact: Jane Doe, Director of Giving
jane@giving.org = 555 5555555 = www.website.org
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* Promptly thanl< donor with a call and
personal note

TEMPLE COVENANT OF PEACE

* Reconnect with existing legacy donors R ——

A huge thank you to our Temple members who have chosen to support us
im their wills, trusts, retirement accounts or life insurance palicies,

DR JOHN & INGELISE BROWN ALAN KARES
I P : "HARVEY CAKTINE IM &CSHELAF! MUETH
M

* Begin listing Legacy Society members s o

RABBI MELODY DAVIS PATRICIA PRICE

BRION & NANCY EBERT EILEEN B. SEGAL

CHARITY HYDE ANONYMOUS (8)
GWEN JACOBS

Temple Covenant of Peace’s Legacy Team is defighted to answer any questions
ou may have about this program. Please call our team |eader Scott Leiber
ak (484) 866-0848 for further information.

Yokumer LfeFéA‘fég L

Bl o s Lk Vil
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www.]JewishLifeLegacy.org

Resources Tab

Username: resources

Password: hgflegacy
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®* January 14,7:30 pm EST — Top 10 Legacy
Fundraising Strategies from Science Research
with Dr. Russell James

®* February 9,7:30 pm EST — Writing Impactful
Thank You Notes with Karen Martin

) y

* March 3,7:30 pm EST — The Arc of the Legacy Ask (. \
with Brian Saber ’}.
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Start having conversations

Year | begins January [,202]
What's Next
Report Training will on [anuary 20 at 3:30 pm EST
First quarter ends March 31,2021

Next workshop on Marketing & Stewardship

Conduct poll to select next date
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As my ancestors planted for me,
so do I plant for those who come
after me.

Talmud Taanit 23a

The Legacy Conversation

Harold Grinspoon Foundation - January 2021
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